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Key Takeaways

> Despite underperforming during the quarter, we are comfortable taking relative risk versus absolute risk in
our portfolios, given what we perceive as unsustainably high valuations

> Weremain focused on areas exhibiting high earnings visibility and defensive growth, including Utilities,
Consumer Staples, Telecommunications, Infrastructure, Healthcare, and Financials, with preference for
companies with steady-eddy type earnings streams

> If ascenario outside of the current investor complacency toward valuations were to occur, we believe our
portfolios are well-positioned to compound capital and act as a hedge to what we consider to be frothy,
narrow markets

It was a challenging quarter for us, as our returns trailed their benchmarks. Underperformance, regardless of the duration, is frustrating and
not something we take lightly. That said, we have experienced similar situations in the past, so while the current relative return profile is

uncomfortable, this is not entirely new.

As survivors of the dotcom bubble and housing bubble, along with various emerging markets crises, we feel the need to be very careful in
this classical capital expenditures boom. Many will say this time is different, but we believe that technology companies, Wall Street, sell side,

venture capital, private equity, and most growth managers all have a vested interest in denying any skepticism—let the party roll!

Reflecting upon prior periods of underperformance, | have found that the difficult road has most often turned out to be the most prudent

course of action over the long run. With that in mind, let us add a bit of context to what we have seen so farin 2025.

First, we seem to assume that if a lot of
people are doing the same thing, they must

know something we don’t.”
-Robert Cialdini, Influence



| BOTTOM-UPYET MACRO AWARE

From a portfolio construction perspective, we have been and remain style-agnostic, bottom-up stock pickers focused on compounding
client capital. However, we find it important to underscore that we are macro-aware investors. Macro has dominated many headlines and

conversations recently, and it has become increasingly difficult to ignore.

We find macro can often be useful as a risk management tool. While it does not tell us what to buy, it can be useful in telling us what to
potentially avoid. To enhance the likelihood of delivering on our objective to compound client capital, our decision-making is rooted in

probability—we look at the mathematics and judge whether the odds are in our favor.

This approach does not always hold everywhere at all times. In a raging bull market, especially in the latter stages where the “Fear of
Missing Out” (FOMO) kicks into high gear, the math often takes a back seat to shiny, short-run returns. Look at the S&P 500 as an

example.

Despite the magical run in the S&P 500 over the last six years, from the COVID-era stimulus to the end of the zero-interest rate policy
(ZIRP) era, earnings have grown at about an 8% compound annual growth rate (CAGR). Zooming out over the last 10 years, even with the
tailwinds from ZIRP, expanding fiscal deficits, the rise of cloud computing, generative Al, Magnificent /7 stock performance, etc., S&P 500
earnings per share have still only grown at approximately 8% CAGR. If we believe earnings are like gravity, and the growth in a company’s
stock price generally reflects the trajectory of its earnings growth, then the natural question to ask is: How did we get multiple years of more

than 20% price appreciation?

There are three components of the S&P 500’s total return: the change in earnings (fundamentals), the change in valuation (sentiment), and
the dividend yield (income). The earnings growth of 8% is in line with the historical average. Yet, the dividend yield, while sticky, has
declined. Therefore, the bulk of the index’s rally in recent years has come from a change in sentiment (i.e. multiple expansion), which is the

least durable of the three components, in our view.

S&P 500 Total Return Decomposition
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THE MATH MATTERS NOW MORE THAN EVER

One may rightly say: Multiples did not matter for over a decade, so
why should we care about high valuations now? Just about all of us
have been investing in a secular, rate-declining regime for 25 years
(or longer, depending on your perspective); however, rates have
moved higher in recent times and remain higher today. The 10-year
US Treasury has yielded around 4% for the past 33 months. Taking
the inverse of the current S&P 500 multiple, which is currently 22x-
24x depending on the source, that is roughly an earnings yield of

4%-4.5%.

Phrased differently, an investor can get nearly the same return from
a deep, liquid, “risk-free” US Treasury than by taking on equity risk.
(Albeit there is a modestly better return with equities after
factoring in an average 1.2% dividend yield.) At the very least, cash
is a viable alternative again. TINA (there is no alternative) is dead, or

at least gone into hibernation!

Has this had an impact anywhere? Yes. When examining price-to-
sales (P/S) ratios, and excluding the noise introduced by Generally
Accepted Accounting Principles (GAAP)/International Financial
Reporting Standards (IFRS) accounting adjustments and below-
the-line items, we can observe that the odds appear unfavorable

when P/S exceeds 10x.

Not only does the median name underperform, but there is a much
greater downside skew, which becomes more acute the higher the
starting P/S. Historically, excess returns are very hard to come by at

these levels.

Evolution of Average Forward Relative Returns
Based on Starting Point Valuations on Price-to-Sales Ratio
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Unpacking this phenomencn a little further, we explored the typical multiple compression that tock place after first hitting 10x and 20x

sales, and we found the valuation decline to be quite dramatic.! We ran a scenario analysis to determine the rate of revenue growth needed

to offset this extreme multiple compression and still arrive at a prospective 10% annualized return. At 10x P/S, a median revenue growth

rate of 30% is needed to offset the median valuation compression of 60%. In the large- to mega-cap ecosystem, names growing in excess

of 30% annual sales are rare. The US Information Technology sector is currently priced at nearly 10x P/S.



Hitting Price-to-Sales Thresholds for the First Time Hypothetical Annualized Revenue Growth Required to Compensate for
Median Percent Valuation Compression, 5Y Forward Valuation Compression for a Minimum 10% Ann. Return, 3-5Y Forward
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Even for names that have by all accounts delivered as promised, like Adobe (ADBE), multiple compression has caught up with them. Five
years ago, ADBE traded at a high-teens forward P/S, which dipped during the tech wreck in 2022 to approximately 11x and then rebounded
toa P/Sin the low teens. Sales and earnings grew solidly in the double digits, but the stock has dramatically underperformed. In fact, the
entire software industry (in examining the iShares Expanded Tech-Software Sector ETF vs. S&P 500 Index over five years as a proxy) has

underperformed from a high P/S base.

Adobe Revenues Have Come Through... ...But Not Enough to Offset Valuation Compression
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Do not just take our word for it. The co-founder and former CEO of Sun Microsystems, Scott McNealy, highlighted this exact phenomenon

backin 2002:

At 10 times revenues, to give you a 10-year payback, | have to pay you 100% of revenues for 10 straight years in dividends. That
assumes [ can get that by my shareholders. That assumes | have zero cost of goods sold, which is very hard for a computer company.
That assumes zero expenses, which is really hard with 39,000 employees. That assumes | pay no taxes, which is very hard. And that
assumes you pay no taxes on your dividends, which is kind of illegal. And that assumes with zero R&D for the next 10 years, | can
maintain the current revenue run rate. Now, having done that, would any of you like to buy my stock at $64? Do you realize how

ridiculous those basic assumptions are? You don't need any transparency. You don't need any footnotes. What were you thinking?2

While we never know when, the math ultimately wins.

THE ODDS ARE NOT FAVORABLE

Although | have lived through and survived a few crashes in the US and abroad as an investor, they are difficult to predict. But in investing,
one must know when to pivot as conditions change. An analogy comes to mind: When the sun is shining, and if the pavement is dry and
there are no other cars around, driving at speed in the fast lane generally poses few risks. However, as the clouds roll in and the rain starts to
fall, and as the pavement becomes damp, prudence would suggest moving out of the fast lane and slowing down. Failing to do so does not

guarantee a bad outcome, but it greatly increases the probability of a crash relative to the sunny conditions.

We are not predicting a market crash because valuations are high, nor are we definitively saying that we are headed for economic calamity.
That said, we believe valuations matter, and we consider equity market valuations in the US, particularly in the technology sector, to be
quite stretched. In fact, we could be wrong. We could see growth accelerate beyond current levels and overall earnings improve,
suggesting that estimates were too low. If that happens, and if we feel conditions have improved, we will shift gears and adapt, consistent
with what we have done historically. For now, we are merely saying that we believe the math shows that the odds are stacked against that

outcome.

Price-to-sales multiples are the highest they have been in the past 25 years (higher than dotcom and the 2021 post-COVID bubble). Price-
to-earnings multiples are also the highest they have been since the post-COVID bubble and are in line with the punchy multiples from the
dotcom bust. Zooming in on tech specifically, we are at higher valuations than the post-COVID bubble on a P/E basis, and we are at the
highest valuations in the last 25 years on a P/S basis. Given the increasing use of adjustments to earnings numbers, one could argue we are
likely at a new high on P/Es.

Tech is in Rarefied Territory Again on NTM Earnings... ...And Even More So on NTM Revenues
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TECHNOLOGY CAPEX

We are in the midst of a generational shift in the age of Al, so perhaps the markets are just pricing in that opportunity. Again, that could be
true, and if the data comes through, we are happy to adjust the portfolio accordingly. However, we believe it is becoming harder to justify
the math as expectations continue to drive highervaluations. Tech capital expenditures (capex) as a percentage of GDP are also at dotcom

highs, further underscoring that we are operating well outside of sustainable levels.

IT Capital Expenditures as a Percent of GDP IT Capital Expenditures as a Percent of S&P Weight
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NVDA's revenue in 2025 is projected to be approximately $200B. Assuming a 15% CAGR (which is lower than current market
expectations), NVDA's revenue is projected to grow by 50% to roughly $300B in three years and double to $400B in five years. Al
spending is huge. Jensen Huang, NVDA's CEQ, estimated the “accelerated computing” opportunity in datacenters to be near $1T (which

sounded aggressive at the time).3

So, to believe in these numbers, one would need to assume NVDA replaces the entire $1T datacenter-installed base by itself every three
years by 2028 (at a run rate of $300B in NVDA sales) or almost every other year by 2030 (with a $400B run rate). This ignores that there
are other GPU and application-specific integrated circuit (ASIC) providers vying for share. Recall that we are also only a few months
removed from the “DeepSeek” moment where the world questioned the need for such significant Al spending versus applying capex more

efficiently.?
CONCENTRATION RISK

The other potential issue facing markets is that leadership is incredibly narrow, and the concentration within various global indexes
continues to march higher. For example, the top 10 stocks in the S&P 500 currently make up roughly 35% of the index. In the MSCI
Emerging Markets Index, that figure is around 28%. As a bottom-up stock picker, if we do not find the risk-to-reward tradeoff attractive, we
are either making a huge relative call by not owning a variety of names, or we are taking a huge absolute risk by owning names we find

unattractive.



S&P 500 Relationship of Starting Percentage Share of Industry Revenues and Forward 5Y Annual Revenue Growth
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Unfortunately, that is not the only issue with the concentration of leadership. As many of our investors are aware, our method of
diversification is based on the end-consumer risk or correlation of the economics of the businesses we own. A large proportion of recent
"winners”in the S&P 500 are adjacent to the Al or datacenter themes, which also means if there is a hiccup on that thesis or growth

trajectory, index performance will likely suffer, in our opinion.

Moreover, the current best-performing names in real estate are related to datacenter builds, the best names in industrials are related to
semiconductor manufacturing or electrical equipment, and the best names in utilities are related to datacenter/hyperscaler power
purchase agreements (PPAs). These correlations cross borders as well. The best-performing names in Korea, Japan, and Taiwan are all
involved in the global semiconductor ecosystem. These names are all heavily owned by indexes, individual investors, and the institutional
investing community. As a result, we believe these investment dollars are concentrated in one single Al/datacenter thesis. So, regardless of

sector or geography, it is still a one-way call.

BACKTO BASICS

For us, everything comes back to earnings. Our focus remains on finding companies that can, in our view, achieve a total return profile of
high single-digit to low double-digit compounding, including annualized earnings growth and dividend yield, with less risk. To us, this
becomes increasingly more attractive if we assume that broad equity markets are likely to deliver 6%-8% over the long run. As we have
highlighted throughout this piece, given starting valuations circa 2025, it is our view that many stocks and indexes are likely to deliver even

less.

Drilling down, we continue to find attractive opportunities on a global basis from areas like Utilities, Consumer Staples,
Telecommunications, Infrastructure, Healthcare, and Financials. However, beneath the surface, those exposures can look quite different
from the various indexes, given our preference for companies with more steady-eddy type earnings streams. Because of our expectation
for more secular than cyclical growth, this includes property and casualty insurers, financial exchanges, and high-quality emerging market

banks, just to name a few.



Company Compounding Potential
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Hypothetical examples. For illustrative purposes only.

Like all things, investing has its tradeoffs. Although the earnings growth across many of these businesses tends to be quite lower than the
more expensive tech and tech-like cohort, slower growers tend to have substantially greater earnings visibility on a prospective basis. They
also tend to drive a greater proportion of their total return via a sustained dividend yield and have less multiple compression risk in an
otherwise exuberant market. (Recall the 30% revenue growth needed to fight 60% valuation compression to achieve a 10% trailing return
on a 10X P/S name).

The math is breaking down, in ocur opinion. We believe the odds of double-digit compounding are no longer in your favor in the priciest or
highest-growth areas of the market. We currently run two key risks from an investment perspective: earnings could dramatically improve
from here (which would be well above long-term trends) and/or the market could push valuations higher. Such an environment may cause

our portfolios to continue to lag on a relative basis but likely persist in compounding on an absolute basis.

However, if a scenario outside of the current complacent, ‘Goldilocks’ point of view were to occur, then our view is that our portfolios are

exceptionally well-positioned to compound client capital and act as a hedge to otherwise frothy, narrow markets.
As always, thank you for your support.

Rajiv Jain
Chairman & Chief Investment Officer

GQG Partners LLC



Net of Fee Total Return

Performance 1Year 3Years 5 Years 10 Years Since Inception
as of 30 June 2025 (Percent)

Emerging Markets Equity Total

Composite -3.83 12.09 914 7.61 6.56
MSCI Emerging Markets Index (Net) 15.29 970 6.81 4.81 4.36
Difference -19.12 2.39 2.34 2.80 220
Global Equity Total Composite -1.05 13.79 1277 12.82 1242
MSCI ACWI Index (Net) 16.17 17.35 13.65 9.99 9.57
Difference -17.22 -3.56 -0.88 2.82 2.84
International Equity Composite 4.35 15.00 1.34 1n1e 10.33
MSCI ACWI ex USA (Net) 1772 13.99 1013 6.12 5.80
Difference 13137 1.01 1.21 5.07 4.53
US Equity Composite -0.68 13.73 14.75 15.42 14.80
S&P 500 15.16 19.71 16.64 13.65 13.07
Difference -15.85 -5.98 -1.89 178 174

GQG Partners LLC claims compliance with the Global Investment Performance Standards (GIPS®@}) and has prepared and presented this performance
information in compliance with the GIPS standards. GIPS@® is a registered trademark of CFA Institute. CFA Institute does not endorse or promote this
organization, nor does it warrant the accuracy or quality of the content contained herein. GIPS composite reports may be obtained by

emailing

Performance data is based on the firm's composites for each strategy. The composites were created in June 2016. Performance presented prior to 1 June
2016 was achieved prior to the creation of the firm. The prior track record has been reviewed by Ashland Partners & Company, LLP and conforms to the
portability requirements of the GIPS standards. On 28 June 2017, ACA Performance Services, LLC acquired the investment performance service business of
Ashland Partners & Company, LLP. For periods after 1 June 2016, the composites consist of accounts managed by GQG pursuant to the strategy.

The US dollar is the currency used to express performance. Returns are presented net of management fees and include the reinvestment of all income. Net
performance is calculated after the deduction of actual trading expenses and other administrative fees (custody, legal, administration, audit and
organization fees). Net returns are calculated using the highest/model rack rate fee. Net performance is net of applicable foreign withholding taxes. PAST
PERFORMANCE MAY NOT BE INDICATIVE OF FUTURE RESULTS. Totals may not sum precisely due to rounding. Returns for periods greater than one
year are annualized.

*The US Equity compaosite inception performance data is since 1July 2014. The GQG Partners Global Equity inception performance data is since 1 October
2014. The GQG Partners International Equity and Emerging Markets Equity inception performance data is since 1 December 2014,

END NOTES

'Bloomberg. Data from 30 September 2020 through 30 June 2025

2McNealy, Scott. “A Talk with Scott McNealy”. Bloomberg. 1 April 2002.

3NVIDIA. “Computer Industry Joins NVIDIA to Build Al Factories and Data Centers for the Next Industrial Revolution.” 2 June 2024

4Purnell, Newley. Rai, Saritha. “What |s China’s DeepSeek and Why Is It Freaking Out the Al World?". Bloomberg. 28 January 2025




IMPORTANT INFORMATION

This webpage may be distributed by GQG Partners LLC and its affiliates (collectively "GQG").

The information provided on this website does not constitute investment advice and no investment decision should be made based on it. Neither the information contained in this
document or in any accompanying oral presentation is a recommendation to follow any strategy or allocation. In addition, neitheris it a recommendation, offer or solicitation to (i)
sell or buy any security, (i) purchase shares in any investment fund that GQG may sponsor, offer or manage, (iii) establish any separately managed account, or (iv) implement any
investment advice. It should not be assumed that any investments made or recommended by GQG in the future will be profitable or will equal the performance of any securities
discussed herein. Before making any investment decision, you should sesk expert, professional advice, including tax advice, and obtain information regarding the legal, fiscal,
regulatory and foreign currency requirements for any investment according to the law of your hoerne country, place of residence or current abode.

This webpage reflects the views of GQG as at a particular time. GQG's views may change without notice. Any forward-looking statements or forecasts are based on assumptions
and actual results may vary.

GQG provides this information for informational purposes only. GQG has gathered the information in good faith from sources it believes to be reliable, including its own resources
and third parties. However, GQG does not represent or warrant that any information, including, without limitation, any past performance results and any third-party information
provided, is accurate, reliable, or complete, and it should not be relied upon as such. GQG has not independently verified any information used or presented that is derived from
third parties, which is subject to change. Information on holdings, allocations, and other characteristics is for illustrative purposes only and may not be representative of current or
future investments or allocations.

The information contained on this website is unaudited. It is published for the assistance of recipients but is not to be relied upon as authoritative and is not to be substituted for
the exercise of one’s own judgment. GQG is not required to update the information contained in these materials, unless otherwise required by applicable law. No portion of this
document and/or its attachments may be reproduced, quoted or distributed without the prior written consent of GQG.

Past performance may not be indicative of future results. Performance may vary substantially from year to year or even from month to month. The value of investments can go
down as well as up. Future performance may be lower or higher than the performance presented and may include the possibility of loss of principal. It should not be assumed that
investments made in the future will be profitable or will equal the performance of securities listed herein.

Any account or fund advised by GQG involves significant risks and is appropriate only for those persons who can bear the economic risk of the complete loss of their investment.
There is no assurance that any account or fund will achieve its investment objectives. Accounts and funds are subject to price volatility and the value of a portfolio will change as
the prices of investments go up or down. Before investing in a strategy, you should consider the risks of the strategy as well as whether the strategy is appropriate based upon your
investment objectives and risk tolerance.

There may be additional risks associated with international and emerging markets investing involving foreign, economic, pelitical, monetary, and/or legal factors. International
investing is not for everyone. You can lose money by investing in securities.

GQG Partners LLC is a wholly owned subsidiary of GQG Partners Inc,, a Delaware corporation that is listed on the Australian Securities Exchange (ASX: GQG). GQG Partners LLC
and its affiliates provide certain services to each other.

GQG Partners LLC is registered as an investment adviser with the US Securities and Exchange Commission. Please see its Form ADV Part 2, which is available upon request, for
mere information.

INFORMATION ON BENCHMARKS

The MSCI All Country World Index (MSCI ACWI) captures large and mid cap representation across 23 Developed Markets (DM) and 24 Emerging Markets (EM) countries.

The MSCI All Country World ex USA Index (MSCI ACWI ex USA) captures large and mid cap representation across 22 of 23 Developed Markets (DM) countries (excluding the
US) and 24 Emerging Markets (EM) countries.

The MSCI Emerging Markets Index captures large and mid cap representation across 24 Emerging Markets (EM) countries.

The S&P 500® Index is a widely used stock market index that can serve as a barometer of US stock market performance, particularly with respect to larger capitalization stocks. It
is a market-weighted index of stocks of 500 leading companies in leading industries and represents a significant portion of the market value of all stocks publicly traded in the
United States.

You cannot invest directly in indices, which do not take into account trading commissions and costs.

NOTICETO RECIPIENTS IN AUSTRALIA & NEW ZEALAND

The information in this document is issued and approved by GQG Partners LLC ("GQG"), a limited liability company and authorised representative of GQG Partners (Australia) Pty
Ltd, ACN 626132 572, AFSL number 515673, This information and our services may be provided to wholesale and retail clients (as defined in section 761G of the Corporations Act
2001 (Cth)) domiciled in Australia. This document contains general information only, does not contain any personal advice and does not take into account any prospective
investor's objectives, financial situation or needs. In New Zealand, any offer of a Fund is limited to ‘wholesale investors’ within the meaning of clause 3(2) of Schedule 1 of the
Financial Markets Conduct Act 2013. This information is not intended to be distributed or passed on, directly or indirectly, to any other person.

NOTICE TO RECIPIENTS IN CANADA: Alberta, British Columbia, Manitoba, New Brunswick, Nova Scotia, Ontario, Québec, Saskatchewan (the “Canadian Jurisdictions” Only)

GQG Partners LLC relies on the (i) international adviser exemption pursuant to section 8.26 of NI 31-103 in each of the Canadian Jurisdictions, and (i} non-resident investment
fund manager exemption pursuant to section 4 of M| 32-102 in Ontario and Québec and is not registered as an adviser or investment fund managerin the Canadian Jurisdictions.
This document has been prepared solely for information purposes and is not an offering memorandum or any other kind of an offer to buy or sell or a solicitation of an offer to buy
or sell any security, instrument or investment product or to participate in any particular trading strategy. It is not intended and should not be taken as any form of advertising,
recommendation, investment advice or invitation to trade. This information is confidential and for the use of the intended recipient only. The distribution of this document in
Canada is restricted to recipients who are qualified “permitted clients” for purposes of National Instrument 31-103 Registration Requirements, Exemnptions and Ongoing Registrant
Obligations. This document may not be reproduced, redistributed or copied in whole or in part for any purpose without the prior written consent of GQG

NOTICETO RECIPIENTS IN SOUTH AFRICA

GQG PARTNERS LLC is an authorised financial services providerin the Republic of South Africa and regulated by the Financial Sector Conduct Authority (FSCA) with FSP
number: 48881. Investors should take cognisance of the fact that there arealways risks involved when buying or selling any financial product. Past performance of a financial
product is not necessarily indicative of future performance. The value of financial products can increase as well as decrease over time, depending on the value of the underlying
securities and prevailing market conditions. The investment value of a financial product is not guaranteed, and any illustrations, forecasts or hypothetical data are provided for
illustrative purposes only. This document does not constitute financial advice, a solicitation, invitation or investment recommendation. Prior to selecting a financial product or
investment, it is recommended that South African based investors seek and obtain specialised financial, legal and tax advice



NOTICETO RECIPIENTS IN ADGM

GQG Partners Ltd, a company limited by shares, registered in Abu Dhabi Global Markets ("ADGM”"), having its address at Unit 12, 7th Floor, Al Khatem Tower, Al Maryah Island, Abu
Dhabi, United Arab Emirates. GQG Partners Ltd is licensed by the ADGM'’s Financial Services Regulatory Authority (FSRA) (license number 240015). GQG Partners Limited is
licensed by the ADGM's Financial Services Regulatory Authority (FSRA) to conduct the regulated activities of Managing a Collective Investment Fund, Advising on Investments or
Credit, Arranging Deals in Investments, Managing Assets, Shari’a-compliant Regulated Activities. This document is intended for distribution only to persons of a type specified in
the FSRA's Rules (i.e., “Professional Clients”) and must not be delivered to orrelied on by any other type of person. It is for the exclusive use of the persons to whom it is addressed
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NOTICETO RECIPIENTS IN THE UNITED KINGDOM
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